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        John G. Tompkins  B.B.A.
	Objective
	           Award winning sales professional with a diverse skill set          
          and documented success in both a corporate and medical  

          environment is interested in securing a position as a Sales      

          Representative within the healthcare and software industry.


	Relevant Achievements
	· Recognized, most recently, for being ranked among the top Account Executives with NTRglobal. Sold SaaS, Self-Hosted, and Virtual Appliance remote control & and remote administration software to corporations during tenure with the company.  
· Recipient of several Top Producer awards during the 2009 fiscal year due to enhancing sales to a targeted client base within various corporate entities, including healthcare facilities, managed care providers and academic institutions.   

· Increased presentations by 40% over the corporate average, which entailed numerous meetings with hospitals and clinics for the adoption of the Handheld Patient Information Tracking System. 

· Attained a ranking among the top 2 sales professionals, while serving as a Professional Employer Consultant with SOI Inc. 

· Acknowledged for securing the largest account in the Southeast Region; a $7 million contract for payroll and human resources services. 
· Exceeded all sales goals while selling Ricoh office equipment and print management software for ASI Business Solutions. Success predicated on the application of contract negotiating skills relevant to product bundling and volume price breaks.
· Recipient of numerous sales awards, while serving as a Major Account Manager for Automatic Data Processing (ADP). 
· Earned President’s Club recognition as an Account Executive with Minolta Business Systems. Key component was securing sales that resulted in attaining 122% of goal for the 2000 fiscal year.
· Ranked 3rd in the region among 24 representatives with Minolta. New accounts included St. Luke’s Hospital and Mustang CAT.

	Professional Experience
	             Account Executive                                              NTRglobal 
             Dallas, TX                                                    Oct. 2008 – Jan. 2010
· Sold SaaS, Self-Hosted and Virtual Appliance based software solutions to companies within the United States.

· Developed detailed proposals subsequent to extensive financial analysis. Efforts resulted in the attainment of lucrative contracts with the University of Kentucky and the Washington College of Spokane.
Professional Employer Consultant                    SOI Inc.

             Dallas, TX                                                  July 2007 – Aug. 2008
· Sold payroll systems, human resource management, Workers’ Compensation services and tax preparation to an expansive territory within Texas.

· Recruited to company based on prior success with ADP and documented sales achievements attained within the business solutions industry.

Business Consultant                                      Administaff

             Frisco, TX                                               Dec. 2006 – June 2007

· Sold business management services to law firms, financial entities, stock brokers and hotel chains.
· Secured the Rosewood Hotel account subsequent to developing  and providing presentations relevant to the return on investment inherent to utilization of Administaff services.

Senior Account Manager                       ASI Business Solutions

             Dallas, TX                                                  Jan. 2006 – Dec. 2006
· Sold Hewlett Packard and Ricoh printers, document storage and retrieval systems, and maintenance contracts to a corporate client base within the Dallas territory. 
· Recognized as attaining the number 2 ranking among the sales force, while also being the recipient of excellent performance reviews.
Major Accounts Manager                 Automatic Data Processing (ADP)
             Dallas, TX                                                   May 2003 – Oct. 2005
· Gained numerous accounts, including the securing of lucrative contracts with the Dallas Mavericks and Primacare Urgent Care Clinic System.
Senior Account Executive                 Airborne Freight Corporation
Dallas, TX                                                   Feb. 2001 – Feb. 2003   
· Ranked 3rd from among 103 Senior Account Executives, while accruing sales that established 136% of goal.
Account Executive                               Minolta Business Solutions

Houston, TX                                                Jan. 1999 – Feb. 2001   
· Received numerous promotions that culminated in being elevated from an initial position as a Sales Representative to assuming a role as an Account Executive.
· Earned sales that resulted in reaching 122% of goal within the territory.
· Promoted to the territory with the highest sales potential, subsequent to earning excellent performance reviews. 

	Educational
	           Bachelor of Arts                         Business Administration
           College Station, TX                Texas A&M University - 1998     


