Joseph (Joe) W. Taraba




4306 Hidden Valley Ct., Colleyville TX, 76034  
Cell: (817)366-8180 

 Email: irving916@yahoo.com
Summary of Qualifications – Offers over 4 years of progressive advancement in business to business sales, serving most recently as an account executive.  Proven track record of exceeding quarterly and annual quota figures.  Experience in mentoring new sales staff, as well as prospecting and building relationships with chief executives across all industries.  Strong closer who possesses exceptional communication, time management and negotiation skills who creatively shows ROI to the key decision maker.
WORK EXPERIENCE

Canon Business Solutions – Dallas, TX



August 2005 - Present
Account Executive 
Developed a book of business of new and current customers through prospecting, cold calling and territory management.  Established a healthy pipeline of mid-size to Fortune 1000 clients to consistently exceed quarterly and annual sales objectives.  Successfully managed several national accounts as well as accounts regionally based in my geographic territory of downtown Dallas.  
· Successfully completed Lean Six Sigma Course through Villanova University in 2009.  Finished among Top Account Executives in the Southwestern Region at 45% after 2 territory reassignments.
· Sold over $300,000 worth of revenue to finish 82% of plan in 2008 – Top 1/3 of company after 3 territory reassignments.
· One of 15 people to win “President’s Club” in 2007
· Sold $800,000 worth of revenue in 2007 to finish 173% of plan
· Finished Ranked #7 in 2007 among my peers
· Recognized as the #1 Account Executive from 10 offices for 1st quarter 2007
· Sold $500,000 worth of revenue in 2006 to finish 128% of plan 
· Promoted to Account Executive at year end 2006
· Developed and currently maintain a strong rolodex of key decision makers for the commercial business district of downtown Dallas – 75201, 75202 and 75204 – as well as North Dallas including 75225, 75251 and 75243
· Proficient in Sales Force.com to effectively build a pipeline of contacts and forecasted accounts

Allstate Insurance Company, Irving, TX



July 2004-May 2005
Financial Analyst 
Responsible for Planning and Forecasting in the Regional Controller Department.  Interfaced with field managers and agents for purposes of analyzing bonuses and ratio movement.  Built financial models in Excel to illustrate ongoing trends for quarterly P & L reports. 
GMAC, Richardson, TX


November 2002 – June 2004
Portfolio Analyst
In top quarter of the team for meeting monthly sales goals, as well as received a raise and several monthly bonuses for performance.  Effectively negotiated with customers and performed credit analysis.  Built and maintained relationships with customers as well as dealers.  Experienced in refinancing and financial restructuring of contracts.

EDUCATION

Texas A&M University, College Station, TX



May 2002
Bachelor of Business Administration in Finance
Certificate of Achievement – Lean Six Sigma 

Villanova University






December 2009 
