ROBERT SKINNER
9506 Heatherdale Dr.  
Dallas TX 75243                  
214-202-8518                                   
 robertskinner80@aggienetwork.com
SALES CONSULTANT
PROFESSIONAL EXPERIENCE
Sales Consultant 
2005 to 2011
Dallas Security Systems, Dallas TX (Largest Independent Electronic Security Systems Integrator in Dallas)
· Grew sales by 55% in the Dallas/Ft. Worth  market
· Annual  sales of 650K or more while increasing profits by 22% in the 6 years of employment
· Successfully closed 300 new business accounts and grew existing accounts by 47%
· Prospecting,  identifying, and qualifying opportunities for small to medium sized businesses
· Developed close relationships with property managers, IT and security directors while providing exceptional service throughout the sales process
· Analyzing end user clients security needs; designing sophisticated integrated IP based CCTV, Access control, Intrusion systems to meet those needs
· Coordinate with installation department to facilitate turnkey and seamless installation of systems to maximize profits
· Prepared baseline proposals and negotiated contracts terms
· Kept abreast of competition and industry trends

· Networked in local security community

· Represented company honorable and professionally

 Commercial Sales Consultant  
 2001 to 2005
 Chubb Security Systems-A United Technologies Company, Dallas TX (2nd Largest Worldwide Security Integrator)
· Attained 105% quota  in 2004 with $515,000 in sales for Chubb Security/UTC 
· Successfully closed $400K sale of Pilgrims Pride National Headquarters In January 2005
· Increased market share of new business by 65% for UTC/Chubb Security

· Prospecting,  identifying, and qualifying opportunities within vertical target market
· Developed successful relationships with commercial customers while providing quality service 
· Designed and sold sophisticated Access control, CCTV, Intrusion and Fire systems
· Successfully identified and closed 215 new business accounts
· Worked closely with strategic vendor sales representatives
Branch Manager 
1999 to 2001
Computer America Training Centers, Dallas TX (Computer Training Facilities)
· Managed day-to-day operations of multiple computer training facilities in the Dallas area
· Managed an office of 10 employees
· Obtained goal of 99.5% outstanding customer satisfaction rating at Computer America Training Centers

· Implemented cost savings procedures to reduce operating costs by 10%
· Received valuable LAN, WAN experience working in a technical environment
Sales Representative 
1997 to 1999

 KIVEX.com, Dallas TX (B2B Internet Service Provider)
· Established new market penetration for startup internet service provider in Dallas metroplex
· Top Producer for Kivex .com with 130% of quota sold in 1999

· Increased market share of new business  by 100% for Kivex
· Developed relationships with key building owners and property managers 

· Contract negotiations, signing and post sales customer support

· Kept abreast of competition and industry trends

· Networked in local telecom community
EDUCATION

Texas A&M University 
BBA Marketing, Business Analysis                                  
SKILLS
Exceptionally computer proficient in Window 7, Office 2007 (Word, Excel, PowerPoint), Networking (TCP/IP), Norton Ghost
