Thomas M. Ruff

_________________________________________________________________________________ Home: (972) 889-0903 ( Cellular: (336) 402-2584 ( e-mail: tomruff@sbcglobal.net
1220 Cherokee Drive ( Richardson, Texas 75080

__________________________________________________________________________________

QUALIFICATIONS 

( 
Highly motivated and accomplished professional with demonstrated expertise in all facets of account development, cultivation, and management.

· Proven achiever with a strong work ethic and drive to succeed.

· Account management based on service, problem solving, and relationship building.

· Flexible team player that enjoys challenges and is committed to learning new things.

_________________________________________________________________________________

PROFESSIONAL EXPERIENCE 

Glaston North America/Bavelloni 





          (2001-Present)
Southern U.S. Sales – Dallas, TX





          (1996-2000)
Duties include selling of Bavelloni glass & granite processing machinery and consumables by means of customer visitation and promotion of the products involving extensive travel in the southwest & southeast United States.  Bavelloni manufactures capital equipment for the glass and granite industries ranging from $30K to $1 million plus, involving long sales cycles and consultative sales/sales engineering relationships.  

· Formulated strategic plan for the territory and increased annual sales from 1.2 million to over 4 million, establishing a new annual target of over 3 million.  

· Completed Assertive and Consultative Selling courses by Mercuri International Ltd.

· Salesman of the Year – 4 out of the last 5 years.

Southern Steel 








  (1995-1996)

Project Manager – San Antonio, TX
Responsibilities included complete accountability and management of security detention construction projects; personnel allocation and management; coordination and scheduling of materials and activities; cost control; value engineering; material procurement; contract change order management and negotiation.

Harmon Contract








 (1989-1995)


Project Manager/Estimator – Montgomery, AL

Responsibilities included complete accountability and management of security detention construction projects; also bid strategies and prepared complete project estimates on state and federal prison facilities for Norment Industries, Harmon’s security and detention group.

Project Manager – Chicago, IL

As project manager, coordinated and scheduled materials, activities and deliveries; was also responsible for supervision of the assembly and shipment of over 3,000 finished curtain wall units from a warehouse to the Sears Headquarters Project jobsite at Hoffman Estates, Illinois.

Project Coordinator – Salt Lake City, UT

Performed layout and control, sized and ordered glass for the skyboxes at the Delta Center, home of the National Basketball Association’s Utah Jazz.

Project Coordinator – Dallas, TX

Coordinated embed, anchor and glass shipments; produced computer labor productivity 

reports; and procured tools and equipment necessary for the construction of the GTE project.

Thomas Ruff
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Harmon Contract (continued)

Project Coordinator – Philadelphia, PA

Scheduled deliveries, performed inventory control of curtain wall material for the 55-story Mellon Bank Center in downtown Philadelphia.

Austin Commercial








 (1988-1989)

Field Engineer – Dallas, TX 

Supervised the installation of over 400 drilled concrete piers.  Assisted in the layout and 

control of the Vista Ridge Shopping Mall in Lewisville, Texas.

EDUCATION:


Masters of Business Administration, Auburn University at Montgomery;


Montgomery, Alabama, 1994.


Bachelor of Science in Building Construction, Texas A&M University;


College Station, Texas, 1987.

