Sarah Alice Blalock

1918 Palisade Dr. * Allen, Texas 75013

(972) 467-9521 (cell) * Sarah.A.Blalock@gmail.com

OBJECTIVE:  To obtain a career in Medical Device achieving a high level of success in a sales territory with outstanding opportunity for growth and advancement.

EDUCATION

Texas A&M University, College Station, Texas (August 2008)



       


B.A.: Psychology (Minor-Communication)


· Texas Ag Elite-Texas A&M University Competition Cheerleading Team (2004-2007)

· National Champions (Spring 2005, Spring 2006)

· Social Chair (2005-2006)
· Coach (2006-2007)

· Study Abroad (Summer 2007), Bonn, Germany
· Intramural Volleyball, Kickball, and Ultimate Frisbee
PROFESSIONAL SUMMARY

Energetic sales associate highly trained in sales techniques, professional development, and diagnostic instruments in hematology, chemistry, immunoassay, coagulation and life sciences.  Proven capability of knowledge retention with sustaining above a 90% passing rate on all course assessments and training modules.  Exceptional communication, organizational, and presentation skills.  Demonstrated ability to work well in high-stress environments and equal ability to work autonomously and as an encouraging team-player.  Established competency in analysis and judgment, focused urgency, continuous process improvement, and self development. Maintains excellent rapport and professional demeanor.
EXPERIENCE

Beckman Coulter, Brea, California







June 2009-January 2010
Associate Sales Consultant 

· Effectively completed all program training modules, basic lab course at Loma Linda University, field travel assignments, interdepartmental rotations, instrument training courses and product marketing classes, and successfully passed all product knowledge assessments.
· Developed sales strategies in Achieving Sales Excellence, Sales Success, Achieving Performance Success, and Projecting a Positive Professional Image.
· Demonstrated marketing and sales techniques in telemarketing projects and maintained 100% successful completion of projects; eCommerce telemarketing and GHX transition, Buprenorphine assay telemarketing, customer installed base survey, website cleanse and redesign, SharePoint Chemistry Sales Resource website launch, and CI product comparison.
· Obtained 140.6 Continuing Education Units.
Nordstrom, Frisco, Texas



      

 September 2003-May 2004, August 2008-January 2009

Sales Associate

· Sold high-end and designer handbags to clientele, merchandised retail, created visual displays, advertised promotions, executed marketing plans, implemented sales strategies, and attended selling seminars.
· Effectively reached and surpassed SPH and UPT expectations.

· Achieved number one seller in the store on several occasions.

· Awarded loss prevention ‘Hero of the Month’.
Dallas Aircraft Sales L.L.C. (and Leasing), Addison, Texas




May 2006-January 2007

Sales Associate
· Assisted with sales, established leads through cold-calling, managed helicopter accounts, traveled to client and corporation locations for sales, and assembled contracts.

· Researched and designed advertisements (including postcard mailers, billboard designs, pamphlets, and parking lot signs), took photographs of inventory, enhanced photos for website and advertisements.

· Managed web updates and, monitored and resolved computer/technology maintenance issues.
· Maintained #1 sales associate position by gaining the most leads that turned to sales.
ASSOCIATIONS

· Texas A&M University Association of Former Students, Member
· Daughter’s of the American Revolution, Member 
· Wea Indian Tribe, Member
SKILLS

· Spanish—Basic proficiency
· German—Conversational (limited)
· Microsoft Office—Advanced
· Adobe—Advanced
· MS QuickBooks and SharePoint—Advanced
· SPSS and Sona Systems—Proficient
1
*References available upon request.


